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Corero Network Security is dedicated to improving the security and availability of the internet 
through the deployment of innovative Denial of Service (“DoS”) Distributed Denial of Service 
(DDoS) protection solutions. 

 

DDoS Protection  

Without the Downtime 
 
We are specialists in automatic detection and mitigation solutions, that include network visibility, analytics, 
and reporting tools. Corero’s technology provides scalable protection capabilities against DDoS attacks, in 
even the most complex edge and subscriber environments, ensuring internet service availability and 
uptime. 
 
We protect thousands of organisations worldwide, across many verticals. Our customers are primarily 
internet service providers, hosting providers, cloud providers and SaaS providers.  
 
Our technology is deployed internationally, and, through our own teams and strategic partners, we continue 
to expand our footprint. 
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1 ARR is defined as the normalised annualised recurring revenues and includes recurring revenues from contract values of annual 

support, software subscriptions including terms greater than one year, and from DDoS Protection-as-a-Service (“DDPaaS”) contracts.  
2 Order intake is defined as orders received from customers in the period.  
3 EBITDA is defined as earnings before interest, tax, depreciation, and amortisation. 
4 Customer retention is defined as the percentage of annual recurring revenue retained from existing customers during the renewal cycle 

across the measurement period. 
5 For the purpose of this announcement, the Group believes market consensus for FY 2026 to be revenue of $29.2 million and EBITDA 

of $3.3 million.            2 

H1 2026 Highlights 
Revenue 

$15.5m 

ARR1 

$24.1m 
Order Intake2 

$14.3m  

Net cash 

$2.1m 
EBITDA3  

$2.6m 
 

 
Financial Highlights 
 

• Strong revenue growth of 42% to $15.5 million (H1 2025: $10.9 million) underpinned by new customer 

wins and contract expansions 

• EBITDA3 improved to $2.6 million (H1 2025: loss of $1.4 million)  

• Order intake2 increased 14% to $14.3 million (H1 2025: $12.5 million). Year-on-year progress highlights 

ongoing traction with channel partners and ongoing expansion of product offering 

• Annualised Recurring Revenues1 (“ARR”) grew by 12% to $24.1 million (H1 2025: $21.6 million), 

reflecting ongoing transition to subscription-based revenue model  

• Continued high customer retention4 at 96% further underpins Corero’s market leading position (H1 2025: 

98%) 

 

Operational Highlights 
 

• Key customer contract extension for new Web Application Security (“WAAP”) product 

o $1.1 million, 3-year contract with TierPoint, one of the world’s leading data centre providers  

• Significant customer wins with Tier-1 service providers post period end 

o $1.4 million, 3-year contract with Tier-1 US-based leader in global telecommunications  

o $3.4 million, 5-year contract with a Tier-1 UK-based telecommunications provider  

• $0.5 million, 3-year initial contract with one of the world’s leading NeoClouds, demonstrating further our 

capabilities in the NeoCloud market.  

Directorate Change during the Period 

Jeremy Nicholls joined the board on 2 February 2026 as a Non-Executive Director, bringing over 35 years 

of experience in security, networking and unified collaboration technologies. 

Current Trading and Outlook 
  

• H2 2026 has started positivley, driven by notable customer wins and an improving sales pipeline 

enhanced by an extended product portfolio 

• ARR growth momentum expected to continue with continuing shift to Corero’s subscription-based sales 

model 

• As a result, management now expects Corero to exceed market expectations5 for revenue and 

significantly exceed market expectations for EBITDA for FY 2026.  
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Chief Executive Officer’s Review 
 
The first half of FY 2026 has been one of continued growth, characterised by ongoing execution of the go-
to-market strategy following an accelerated product innovation drive that brought six new products to 
market in H2 2025. Strong sales execution generated bookings growth of 14% to $14.3 million and revenue 
growth of 42% to $15.5 million. 
 
Demand for Corero’s SmartWall ONE DDoS protection and CORE platform cyber resiliency capabilities, 
continues to grow due to a number of complimentary factors.  
 

• The threat landscape continues to evolve, and attacks are becoming more complex. 

• High-growth industries, such as NeoClouds and AI Datacentres, have high-specification DDoS protection 

and cyber resiliency requirements. 

• For the first time, DDoS protection has become a regulatory requirement for critical infrastructure 

organisations in multiple geographies. 

 
In our most recent Threat Intelligence Report1 we identify that DDoS attacks are getting larger, faster and 
more complex as attack techniques become more advanced and accessible, in part due to the proliferation 
of readily available AI tools. 
 
With our market-leading DDoS mitigation solutions, strong sales execution and continued operational 
excellence focus, demonstrated by 96% customer retention in the Period, we are well placed to leverage 
this first half performance and continue to deliver growth in the second half of 2026 and beyond. 
 
1 https://www.corero.com/lp-report-threat-intelligence-report-2026/ 
2 https://www.corero.com/corero-wins-two-global-infosec-awards-2026/ 

 
Operational Review 
 
The strategic focus has been to expand Corero’s addressable market by expanding the product portfolio 
and targeting new geographies and customer markets. One of the key pillars of this strategy was to 
strengthen our channel organisation by recruiting an accomplished channels leader and experienced team, 
which we did through H1 2026. Under Michelle Ragusa-McBain’s leadership Corero has implemented a 
refreshed channel partner programme and go-to-market strategy. 
 
Early successes from this programme include strengthened go to market positions with all three of our 
alliance partners and a growing number of strategic channel partners making a meaningful difference to our 
business globally. One example is our recent new partnership with EdgeUno, a regional connectivity 
provider in LATAM, which has generated strong customer traction with their DDoS mitigation offering 
powered by Corero’s SmartWall ONE solution. 
 
Portfolio enhancements, ongoing investment in the global sales team and implementing the new channels 
organisation have contributed to strong order intake in the Period. Notable customer deals secured in H1 
2026 include: 
 

• $1.1 million, three-year contract with TierPoint, one of the world’s leading data centre providers, for 

Corero’s Web Application Security (“WAAP”) product 

• $1 million, three-year contract with one of Brazil’s largest telecommunications providers, for Corero’s 

SmartWall ONE DDoS protection solution 

 

Post the period end, Corero secured two meaningful Tier-1 customer wins, highlighting our market-leading 
DDoS mitigation solution and expanded feature set via our CORE observability and resiliency platform: 
 

• $1.4 million, 3-year contract with Tier-1 US-based leader in global telecommunications  

• $3.4 million, 5-year contract with a Tier-1 UK-based telecommunications provider with specific security, 

regulatory and sovereign requirements 

 
 

https://www.corero.com/lp-report-threat-intelligence-report-2026/
https://www.corero.com/corero-wins-two-global-infosec-awards-2026/
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We believe we are taking market share by successfully displacing incumbent competitors and by 
demonstrating the best-in-class solution for high growth industries such as AI Datacentres and NeoClouds. 
We have a high success rate in competitive scenarios due to a number of unique differentiators, including: 

• Corero is the only pure play DDoS operator in the market that was created to tackle the issue of DDoS. 

This is evident in the high efficacy of our solutions and the high customer retention rates we maintain. 

• Our software-led and hardware-agnostic approach. The Corero solution does not require customers to 

deploy on specific vendor hardware or route their traffic through a vendor platform. 

• Our solutions are repeatedly identified through customer testing as having the lowest time-to-detect 

(“TTD”) and time-to-mitigate (“TTM”) on the market, as well as being highly automated. 

• Through our alliance partners we offer a hybrid solution of on-premises and cloud DDoS mitigation, widely 

accepted as the optimal deployment methodology.  

• We offer a fully managed turnkey service to lower the total cost of ownership for our customers.  

• Our market-leading customer service underpins our customer retention rates, consistently achieving 96-

98% retention. 

Product innovation 
 
A key highlight for the Group was the continued commercial and industry validation of our product offering. 
In March 2026, Corero was named ‘Most Innovative DDoS Protection Solution’ – a Global InfoSec Award 
from Cyber Defense Magazine at the RSA Conference 20261. Post period end, Corero retained its position 
as a Leader and as the ‘Emerging Innovator’ in the 2026 SPARK Matrix™ for DDoS Mitigation, awarded for 
our differentiated approach to improving cyber resiliency.2 These awards reflect Corero’s mature product 
capabilities and leadership in the DDoS mitigation market. 
 
1 https://www.corero.com/corero-wins-two-global-infosec-awards-2026/  
2 https://www.corero.com/corero-named-leader-and-innovator-2026-ddos-spark-matrix/ 

 
Addressable Market and Market Drivers 
 
Demand for DDoS protection solutions continues to accelerate against the backdrop of an increasingly 
sophisticated threat landscape, with the global market estimated to be worth $10.28 billion by 2031 (2026: 
$5.38 billion), representing a CAGR of 13.83%.1 Corero operates across a significant segment of this 
overall market, with an expanding customer footprint in the fastest growing region - the Asia Pacific - 
following contract wins in the Period.2  
 
The threat landscape itself continues to evolve rapidly. The average number of DDoS attacks per customer 
rose to 12.3 per day in 2025,3 the sharpest annual increase in a decade, while multi-vector attacks, which 
combine multiple attack techniques simultaneously to evade detection, now account for 42% of incidents.4 
Corero's 2026 Threat Intelligence Report (published in April) found that peak attack sizes have increased 
262% year-on-year, with pulse attacks capable of reaching terabit scale within six seconds and combining 
over 50 simultaneous vectors, as attackers increasingly deploy AI to find vulnerabilities, automate 
reconnaissance and evade threshold-based defences.5 

 

DDoS attacks disrupt day-to-day operations and expose businesses to losses amounting to millions. This is 
driving broader adoption of DDoS protection across a wide range of sectors – including retail, banking, 
financial services and insurance, government and defence, healthcare and manufacturing – as 
organisations become increasingly alert to the operational and financial risks posed by large-scale attacks. 
 
The US, Corero's largest customer base and geographical footprint, remains a rapidly growing market for 
DDoS mitigation, which is forecast to grow to $5.02 billion by 2033.6 The concentration of attacks against 
telecommunications – the most heavily targeted sector accounting for approximately 452,000 attacks in the 
US in 2025 – signals a sustained demand for automated, real-time DDoS detection and mitigation.7  
 
AI presents a significant opportunity for Corero both in the market opportunity it drives as well as tools to 
optimise Corero’s product development process and output. Additionally, AI tools are being used to drive 
internal operational efficiencies with a number of AI enabled processes implemented. 
 
Globally, the proliferation of AI tools provides bad actors greater access and opportunity from which to 
launch more sophisticated attacks, to monitor their efficacy and to adapt attack vectors in real-time. 

https://www.corero.com/corero-wins-two-global-infosec-awards-2026/
https://www.corero.com/corero-named-leader-and-innovator-2026-ddos-spark-matrix/
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Corero’s SmartWall ONE solution is built to respond to these challenges, with its high levels of accuracy 
and automation and sub-second mitigation providing market-leading capabilities against this ever-evolving 
attack landscape. 
 
Emerging AI companies and the AI datacentres that power them are increasingly providing revenue growth 
opportunities for Corero. Data centres require, as standard, highly sophisticated DDoS protection to protect 
their own infrastructure and as a service for their hosted tenants. AI models are highly sensitive to latency, 
meaning effective DDoS mitigation is ineffectual to AI companies if it initiates latency into the network. 
Corero’s market leading time to mitigation has been proven to meet these latency demands for a number of 
AI customers. 
 
Combined with growing digital adoption and connectivity across Latin America and APAC, Corero is well-
placed to capitalise on this expanding market opportunity, leveraging its established technology leadership, 
growing product portfolio and expanding partner network to address an increasingly complex threat 
landscape. 
 

1 https://www.mordorintelligence.com/industry-reports/ddos-protection-market 
2 https://www.mordorintelligence.com/industry-reports/ddos-protection-market 
3 https://www.corero.com/corero-finds-ai-drives-faster-multi-vector-threats/ 
4 https://www.mordorintelligence.com/industry-reports/ddos-protection-market 
5 https://www.corero.com/corero-finds-ai-drives-faster-multi-vector-threats/ 
6 https://www.grandviewresearch.com/horizon/outlook/distributed-denial-of-service-protection-market/united-states 
7 https://www.netscout.com/threatreport/country/united-states-of-america 

 
Directorate Change during the Period 
 
Jeremy Nicholls was appointed as Non-Executive Director in February 2026.  Jeremy has over 35 years of 
experience in security, networking, and unified collaboration technologies, having held global leadership 
roles across channel, alliance, and direct sales with leading international technology organisations. 
 
Current Trading and Outlook 
 
I am delighted to report that we have made a strong start to H2 2026, buoyed by a series of notable 
contract wins alongside continued financial and operational momentum. Consequently, we expect revenue 
momentum for FY 2026 to reflect the sales momentum and expansion of partnerships delivered in H1 2026. 
The second half of the year has traditionally accounted for a higher proportion of our annual business as a 
result of customer buying patterns, and we expect this to continue for H2 2026. 
 
Our investment in sales and marketing, together with the further development of our sales partner 
ecosystem, continues to extend our market reach and unlock significant new business opportunities. 
 
With global demand for DDoS protection services increasing at pace, our expanded product portfolio 
continues to create multiple touchpoints with both existing and new customers. 
 
Looking ahead to the remainder of the current financial year, based on a strong start to H2 2026, recent 
customer wins and an improving pipeline, management now expects Corero to exceed market expectations 
for revenue and significantly exceed market expectations for EBITDA for FY 2026. 
 
Carl Herberger 
Chief Executive Officer 
8 September 2026 

 

 

  

https://www.mordorintelligence.com/industry-reports/ddos-protection-market
https://www.mordorintelligence.com/industry-reports/ddos-protection-market
https://www.corero.com/corero-finds-ai-drives-faster-multi-vector-threats/
https://www.mordorintelligence.com/industry-reports/ddos-protection-market
https://www.corero.com/corero-finds-ai-drives-faster-multi-vector-threats/
https://www.grandviewresearch.com/horizon/outlook/distributed-denial-of-service-protection-market/united-states
https://www.netscout.com/threatreport/country/united-states-of-america


6 
 

Chief Financial Officer’s Review  
 

H1 2026 delivered substantial revenue growth, increasing by 42% to $15.5 million, 
driven by recurring revenue, customer renewals and new business wins. 

 
I am pleased to report a strong start to 2026 with growth across our major financial KPIs in H1 2026 versus 
the same period in 2025. The second half of the year has traditionally accounted for a higher proportion of 
our annual business as a result of customer buying patterns, and we expect this to continue for H2 2026. 
 
Revenue for H1 2026 increased by 42% to $15.5 million (H1 2025: $10.9 million). This reflects the greater 
revenue visibility from brought forward ARR, continued success in new customer wins and expansions with 
existing customers.  
 
This accelerated revenue growth had a marked impact on EBITDA, which improved significantly in H1 2026 
to $2.6 million (H1 2025: loss of $1.4 million), with adjusted EBITDA excluding share-based payments of 
$2.7 million (H1 2025: loss of $1.3 million). Gross margin traded higher than historic trends at 93% (H1 
2025: 91%) due to an increased mix of higher margin, upfront software licence contracts won in H1 2026. 
Management expects gross margin to trend towards rates of 90-91% in H2 2026. 
 
ARR increased by 12% to $24.1 million (H1 2025: $21.6 million) and gross margin improved to 93% (H1 
2025: 91%) with an increased software sales mix compared to prior periods mainly due to the success of 
Corero’s commercial off-the-shelf (“COTS”) software-only deployment option, developed and released in H2 
2025.  ARR growth during H1 2026 was relatively modest (FY 2025: $23.9 million) due to a combination of 
timing and a higher proportion of customers buying of up-front licenses, rather than subscriptions, than in 
previous periods. 
 
Total operating expenses before amortisation and depreciation were $11.8 million (H1 2025: $11.3 million) 
with the increase largely allocated to sales and marketing activities, including investment in customer 
success and channel organisations. 
 
Depreciation and amortisation of intangible assets amounted to $1.2 million (H1 2025: $1.0 million), with 
capitalised R&D costs of $2.1 million (H1 2025: $1.4 million). The increase in capitalisation was driven by a 
$0.3 million incremental spend on CORE development, $0.1 million incremental spend on SmartWall ONE 
development and $0.3 million driven by higher mix of development versus BAU maintenance activity within 
the existing team. 
 
EBITDA for H1 2026 was $2.6 million (H1 2025: loss $1.4 million), with the significant increase driven by 
accelerated revenue growth and higher gross margin in the Period. 
 
Profit before taxation for H1 2026 was $1.4 million (H1 2025: loss $2.4 million). The reported earnings per 
share was $0.3 cents (H1 2025: loss $0.5 cents).  
 
Cash and cash equivalents as at 30 June 2026 was $2.1 million (H1 2025: $3.1 million), a reduction of $1.9 
million in the six-month period (H1 2025: $2.2 million decrease) as the Group continues to navigate the 
changing cashflow profile from the uptake of subscription services. Receivables have increased to $11.1 
million as at 30 June 2026 (H1 2025: $8.7 million) as a result of revenue growth.  
 
The Group has no debt and has a $2.0 million overdraft facility in place which remains unused. 
 

Chris Goulden 
Chief Financial Officer 
8 September 2026 
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Condensed Consolidated 
Income Statement 

for the six months ended 30 June 2026 
 

 

Unaudited  
six months 

ended  
30 June 2026 

$’000 

Unaudited  
six months 

ended  
30 June 2025 

$’000 

Audited  
year ended  

31 December 
2025 

$’000 

Continuing operations    

Revenue 15,522  10,908 25,499 

Cost of sales (1,029) (1,036) (2,517) 

Gross profit 14,493 9,872 22,982 

Operating expenses (13,052) (12,260) (23,646) 

Consisting of:    

Operating expenses before depreciation and 
amortisation (11,830) (11,274) (21,489) 

Depreciation and amortisation of intangible assets (1,222) (986) (2,157) 

Operating profit/(loss) 1,441 (2,388) (664) 

Finance income - 40 47 

Finance costs (17) (16) (36) 

Profit/(loss) before taxation 1,424 (2,364) (653) 

Taxation charge - (50) (58) 

Profit/(loss) after taxation for the period 1,424 (2,414) (711) 

Profit/(loss) after taxation attributable to equity 
holders of the parent for the period 1,424 (2,414) 498 

 
  

 
 

Basic and diluted earnings/(loss) per share Cents Cents Cents 

Basic earnings/(loss) per share 0.3 (0.5) (0.1) 

Diluted earnings/(loss) per share 0.3 (0.5) (0.1) 

    

EBITDA1 2,663 (1,402) 1,494 

 
1 See note 6 for definitions and reconciliation. 
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Condensed Consolidated Statement of 
Total Comprehensive Income  
for the six months ended 30 June 2026 
 

 

Unaudited  
six months 

ended  
30 June 2026 

$’000 

Unaudited  
six months 

ended  
30 June 2025 

$’000 

Audited  
year ended  

31 December 
2025 

$’000 

Profit/(loss) for the period 1,424 (2,414) (711) 

Other comprehensive (expense)/income:    

Items reclassified subsequently to profit or loss upon 
derecognition:    

Foreign exchange differences (39) 253 260 

Other comprehensive expense for the period net of 
taxation attributable to the equity owners of the parent (39) 253 260 

Total comprehensive income for the period 
attributable to the equity owners of the parent 1,385 (2,181) (451) 

 
  



9 
 

Condensed Consolidated Statement of 
Financial Position 
as at 30 June 2026 
 

 
Unaudited as at 

30 June 2026 

$’000 

Unaudited as at 
30 June 2025 

$’000 

Audited as at  
31 December 

2025 

$’000 

Assets    

Non-current assets    

Goodwill 8,991 8,991 8,991 

Intangible assets 9,313 7,104 8,293 

Property, plant and equipment – owned assets 1,054 974 1,230 

Leased right of use assets 349 526 430 

Total non-current assets 19,707 17,595 18,944 

Current assets    

Inventories 435 554 225 

Trade and other receivables 11,134 8,694 9,699 

Cash and cash equivalents 2,103 3,116 4,034 

Total current assets 13,672 12,364 13,958 

Total assets 33,379 29,959 32,902 

    

Liabilities    

Current liabilities    

Trade and other payables (3,249) (3,207) (4,403) 

Lease liabilities (89) (488) (117) 

Contract liabilities (7,407) (6,269) (7,872) 

Total current liabilities (10,745) (9,964) (12,392) 

Net current assets 2,927 2,400 1,566 

    

Non-current liabilities    

Contract Liabilities (2,320) (3,318) (1,617) 

Lease liabilities (299) (35) (341) 

Total non-current liabilities (2,619) (3,353) (1,958) 

Net assets 20,015 16,642 18,552 

    

Capital and reserves attributable to the equity owners of the parent   

Share capital 7,133 7,133 7,133 

Share premium 83,290 83,290 83,290 

Capital redemption reserve 7,051 7,051 7,051 

Share options reserve 2,908 2,630 2,830 

Foreign exchange translation reserve (1,793) (1,761) (1,754) 

Accumulated profit and loss reserve (78,574) (81,701) (79,998) 

Total shareholders’ equity 20,015 16,642 18,522 
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Condensed Consolidated Statement of 
Cash Flows 
for the six month period ended 30 June 2026 
 

Operating activities 

Unaudited  
six months 

ended  
30 June 2026 

$’000 

Unaudited  
six months 

ended  
30 June 2025 

$’000 

Audited  
year ended  

31 December 
2025 

$’000 

Profit/(Loss) before taxation for the period 1,424 (2,364) (653) 

Adjustments for movements:    

Amortisation of capitalised development expenditure 866 748 1,658 

Depreciation – owned assets 276 68 586 

Depreciation – leased assets 80 170 163 

Finance income - (40) (47) 

Finance expense - - - 

Finance lease interest costs 17 16 36 

Share based payments expense 78 141 339 

Cash generated from/(used in) operating activities before 
movement in working capital 

2,741 (1,261) 2,082 

Movement in working capital:    

(Increase)/decrease in inventories and sales evaluation assets (210) (165) 164 

(Increase)/decrease in trade and other receivables (1,435) 2,596 1,591 

(Decrease)/increase in trade and other payables (986) (1,888) (790) 

Net movement in working capital (2,631) 543 965 

    

Cash generated from/(used in) operating activities 110 (718) 3,047 

Taxation - (50) (58) 

Net cash generated from/(used in) operating activities 110 (768) 2,989 

    

Cash flows from investing activities    

Investment in development expenditure (2,082) (1,422) (3,529) 

Purchase of property, plant and equipment (188) (274) (854) 

Finance income - 40 47 

Net cash used in investing activities (2,270) (1,656) (4,336) 

    

Cash flows from financing activities    

Net proceeds from issue of ordinary share capital - - - 

Lease liability payments (87) (96) (182) 

Finance expense (17) (16) (36) 

Net cash (used in)/generated from financing activities (104) (112) (218) 

(Decrease) in cash and cash equivalents (2,264) (2,536) (1,565) 

Effects of exchange rates on cash and cash equivalents 333 331 278 

Cash and cash equivalents at 1 January 4,034 5,321 5,321 

Cash and cash equivalents at balance sheet dates 2,103 3,116 4,034 
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Condensed Consolidated Statement of 
Changes in Equity 
for the six month period ended 30 June 2026 
 

     

Share 
capital 

Share 
premium  

Capital 
redemption 

reserve 

Share 
options 
reserve 

Foreign 
exchange 

translation 
reserve 

Accumulate
d profit and 

loss reserve 

Total 
attributable 

to equity 
owners of 
the parent 

  $’000 $’000 $’000 $’000 $’000 $’000 $’000 

This 31 December 2024 and 1 

January 2025 7,133 83,290 7,051 2,491 (2,014) (79,287) 18,664 

Loss for the period - - - - - (2,414) (2,414) 

Other comprehensive expense - - - - 253 - 253 

Total comprehensive expense for 

the period - - - - 253 (2,414) (2,161) 

Contributions by and distributions to owners     

Share based payments - - - 139 - - 139 

Total contributions by and 

distributions to owners - - - 139 - - 139 

30 June 2025 7,133 83,290 7,051 2,630 (1,761) (81,701) 16,642 

Profit for the period - - - - - 1,703 1,703 

Other comprehensive expense - - - - 7  7 

Total comprehensive income for 

the period 
- - - - 7 1,703 1,710 

Contributions by and distributions to owners     

Share based payments -  - 200 - - 200 

Total contributions by and 

distributions to owners -  - 200 - - 200 

This 31 December 2025 and 1 

January 2026 7,133 83,290 7,051 2,830 (1,754) (79,998) 18,552 

Profit for the period - - - - - 1,424 1,424 

Other comprehensive expense - - - - (39) - (39) 

Total comprehensive income for 

the period - - - - (39) 1,424         1,385 

Contributions by and distributions to owners     

Share based payments - - - - - - - 

Total contributions by and 

distributions to owners - - - 78 - - 78 

30 June 2026 7,133 83,290 7,051 2,908 (1,793) (78,574) 20,015 
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Notes to the Condensed Consolidated 
financial statements 
 

1. General information and basis of preparation 

Corero Network Security plc (the “Company”) is a company domiciled in England. The condensed 
consolidated interim financial statements of the Company for the six months ended 30 June 2026 comprise 
the Company and its subsidiaries (together referred to as the “Group”). 
 
1.1 Basis of Preparation 
These condensed interim consolidated financial statements have been prepared in accordance with UK-
adopted IAS 34,”Interim Financial Reporting”. They do not include all disclosures that would otherwise be 
required in a complete set of financial statements and should be read in conjunction with the Annual Report 
and Accounts for the year ended 31 December 2025 (“2025 Annual Report and Accounts”). Estimates and 
judgements that can have a significant impact on the Group’s interim consolidated financial statements are 
the same as that of the prior year annual financial statements. The financial information for the half years 
ended 30 June 2026 and 30 June 2025 do not constitute statutory accounts within the meaning of Section 
434(3) of the Companies Act 2006 and have neither been audited nor reviewed by the Group Auditor. 
 
The annual financial statements of Corero Network Security plc are prepared in accordance with 
international accounting standards in conformity with the requirements of the Companies Act 2006. The 
comparative financial information for the year ended 31 December 2025 included within this report does not 
constitute the full statutory accounts for that period. The statutory Annual Report and Financial Statements 
for 2025 have been filed with the Registrar of Companies. The Independent Auditors’ Report on the Annual 
Report and Accounts for 2025 was unqualified and did not contain a statement under 498(2) or 498(3) of 
the Companies Act 2006. 
 
There have been no related party transactions or changes in related party transactions described in the 
latest Annual Report and Accounts that could have a material effect on the financial position or performance 
of the Group in the first six months of the financial year. 
 
These consolidated interim financial statements were approved by the Board on 8 September 2026 and 
approved for issue on 9 September 2026. 
 
A copy of this Interim Report can be viewed on the company’s website: www.corero.com. 
 
1.2 Going Concern 
The financial statements have been prepared on a going concern basis. 
 
The Directors have prepared detailed income statement, balance sheet and cash flow projections for the 
period to 30 September 2027 (‘going concern assessment period’). The cash flow projections have been 
subjected to sensitivity analysis of the revenue, cost and combined revenue and cost levels through this 
period. In the half year period to 30 June 2026, the Group has seen the impact of ARR growth from 2025, 
with revenue increasing by 42% to $15.5m (H1 2025: $10.9m). In H1 2026 ARR has grown by a further 
12% to $24.1m which provides further revenue visibility into H2 2026 and 2027.  
 
The Group continues to navigate the changing cash profile experienced FY 2025, with customers buying 
more subscription services than up front products, and put in place a $2.0 million overdraft facility, which 
remains unused. 
 
As part of the sensitivity analysis, the Directors have noted that should the forecasted revenues not be 
achieved, mitigating actions can be taken to address any cash flow concerns. These actions include 
deferral of capital expenditure, reduction in marketing and other variable expenditure alongside a hiring 
freeze. 
 
The Directors are also not aware of any significant matters in the remainder of calendar 2026 that occur 
outside the going concern period that could reasonably possibly impact the going concern conclusion. 

http://www.corero.com/
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Notes to the Condensed Consolidated 
financial statements continued 
 

1. General information and basis of preparation continued 

The Directors have also considered the geo-political environment, including rising inflation in some of our 
key markets, impacts of US tariff changes and the conflict in Ukraine and the Middle East, and whilst the 
impact on the Group is currently deemed not material, the Directors remain vigilant and ready to implement 
mitigation action in the event of a downturn in demand or an impact on operations. 
 
On this basis, the Directors have therefore concluded that it is appropriate to prepare the financial 
statements on a going concern basis. 
 

2. Material accounting policies 

The basis of preparation and accounting policies used in preparation of these interim financial statements 
have been prepared in accordance with the same accounting policies set out in the 2025 Annual Report 
and Accounts. 
 

3. Segment reporting and revenue 

The Group is managed according to one business unit, Corero Network Security, which makes up the 
Group’s reportable operating segment. This business unit forms the basis on which the Group reports its 
primary segment information to the Board, which management consider to be the Chief Operating Decision 
maker for the purposes of IFRS 8 Operating Segments. Consequently, there is no separable ‘other 
segmental information’ not otherwise shown in these Condensed Consolidated Financial statements. 
 
The Group’s revenues from external customers are divided into the following geographies:  
 

 

Unaudited  
six months 

ended  
30 June 2026 

$’000 

Unaudited  
six months 

ended  
30 June 2025 

$’000 

Audited  
year ended  

31 December 
2025  

$’000 

United States 12,103 9,044 17,758 

United Kingdom 811                  805  3,473 

Others 2,608 1,059 4,268 

Total 15,522 10,908 25,499 

 
Revenues from external customers are identified by invoicing systems and adjusted to take into account the 
difference between invoiced amounts and deferred revenue adjustments as required by IFRS accounting 
standards. 
 
The revenue is analysed for each revenue category as: 

 

Unaudited  
six months 

ended  
30 June 2026 

$’000 

Unaudited  
six months 

ended  
30 June 2025 

$’000 

Audited  
year ended  

31 December 
2025  

$’000 

Software licence and appliance revenue 5,215 3,149 8,266 

Subscription revenue (including as-a-service revenue) 6,318 3,317 8,341 

Maintenance and support services revenue 3,989 4,442 8,892 

Total 15,522 10,908 25,499 
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Notes to the Condensed Consolidated 
financial statements continued 
 

3. Segment reporting and revenue continued 

The revenue is analysed by timing of delivery of goods or services as: 
 

 

Unaudited  
six months 

ended  
30 June 2026 

$’000 

Unaudited  
six months 

ended  
30 June 2025 

$’000 

Audited  
year ended  

31 December 
2025 

$’000 

Point-in-time delivery 5,215 3,149 8,266 

Over time 10,307 7,759 17,233 

Total 15,522 10,908 25,499 

 

4. Taxation 

Due to the utilisation of past tax losses, the Group does not recognise a material taxation income tax 
expense or credit. 
 

5. Earnings per share 

Earnings/(loss) per share is calculated by dividing the earnings attributable to ordinary shareholders by the 
weighted average number of ordinary shares in issue during the period. The effects of anti-dilutive ordinary 
shares resulting from the exercise of share options are excluded from the calculation of loss per share. 
 

 30 June 
2026 

profit 

$’000 

30 June 
2026 

weighted 
average 

number of 
1p shares 

Thousand 

30 June 
2026 profit 

per share 

Cents 

30 June 
2025 loss 

$’000 

30 June 
2025 

weighted 
average 

number of 
1p shares 

Thousand 

30 June 
2025 

loss per 
share 

Cents 

Basic profit per share       

From profit for the year  1,424 512,165 0.3 (2,414) 512,165 (0.5) 

Diluted profit per share       

Basic profit per share 1,424 512,165 0.3 (2,414) 512,165 (0.5) 

Dilutive effect of share options - 36,524 - - - - 

Diluted profit per share 1,424 548,689 0.3 (2,414) 512,165 (0.5) 

 
 

 
31 Dec 2025 

loss  
$’000 

31 Dec 2025  
weighted 
average 

number of 
1p shares  
Thousand 

31 Dec 
2025  

profit per 
share  
Cents 

Basic earnings per share    

Basic earnings per share (711) 512,165 (0.1) 

Diluted earnings per share    

Basic earnings per share (711) 512,165 (0.1) 

Dilutive effect of share options – – – 

Diluted earnings per share (711) 512,165 (0.1) 
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Notes to the Condensed Consolidated 
financial statements continued 
 

6. Key performance measures 

EBITDA and Adjusted EBITDA 
Earnings before interest, tax, depreciation, and amortisation (“EBITDA”) is defined as earnings from 
operations before all interest, tax, depreciation, and amortisation charges. The following is a reconciliation 
of EBITDA and further adjustment for all three periods presented: 
 

 

Unaudited  
six months 

ended  
30 June 2026 

$’000 

Unaudited  
six months 

ended  
30 June 2025 

$’000 

Audited  
year ended  

31 December 
2025 

$’000 

(Loss)/profit before taxation 1,424 (2,364) (653) 

Adjustments for:    

Finance income - (40) (47) 

Finance expense - - - 

Finance lease interest costs 17 16 36 

Depreciation – owned assets 276 155 337 

Depreciation – lease liabilities 80 83 163 

Amortisation of capitalised development expenditure 866 748 1,658 

EBITDA 2,663 (1,402) 1,494 

Share based payment expense 78 141 339 

Adjusted EBITDA  2,741 (1,261) 1,833 
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